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Level the Playing Field with More Established Banks

You dondt have to be a Dbi
long, local history to provide customers with added
security or time-saving conveniences.

With CDARS, you can offer depositors access to
$50,000,000 (or more) of FDIC insurance on CD
investments

That6s access to a |l evel

largest, most established banks in the nation
cannot offer on their own.
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Level the Playing Field with More Established Banks
You can also use CDARS as a funding and liquidity management tool to
access cost-effective funding, manage your balance sheet, and enhance
profitability.

Nearly 3,000 financial institutions across the nation do so already.
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Benef i t from CDARSOG Ti meli ness

In an ABA Banking Journal survey on competitiveness, bank CEOs across the
nation identified CDARS as their favorite deposit-gathering tool.

How are you boosting deposits?*

CDARS** -1 21.1%

National CDs -|{18.4%

Premiums -|{13.3%

Incentives for

business bankers | 1127%

Loyalty program | |9 .99

5.7% 1 |Internet deposit division

*Banks were asked to select all choices they have started up
in the last two years.

Source: ABA Banking Journal Community Bank Competitiveness Survey 2007.
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CDARS can provide your bank with a marketing advantage, especially now that
customers rank financial stability as their top priority when choosing a bank.

Motivating Factors

Top reasons for switching banks among consumers who did so in the
past year

Stronger financial stability a47%

Lower fees 44%

40%

Better customer service

Better locations/more

convenience of branch or offices 32%

More trustworthy 31%

Higher likelihood of

fulfilling my needs 27%

Easier to access online

% y : 22%
information and services

Better overall reputation 19%

Greater breadth of product

0,
and service offerings 12%

Source: Lippincott
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Based on the results from a
recent survey conducted by
Lippincott, a New York
brand strategy firm, and
summarized in the 12/1/08
edition of American Banker
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Build Your Customer Base

CDARS appeals to safety-conscious
depositors of all types, including businesses,
non-profits, public entities, and advisors
(e.g., CPAs, financial planners, trustees,
lawyers) T customers you already have in
your own backyard.

Hundreds of banks each have placed more
than $100,000,000 through CDARS 1T and
dozens have placed over $1,000,000,000
dollars through the service.
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Build Your Customer Base

CDARS offers investors a range of
important benefits.

| Access to $50 r

A The security associated with access to full r more in FDIC ins

FDIC insurance so that they can:

I Rest assured knowing their funds are
protected.

I Forego tracking changing collateral
values on an on-going basis.

I Avoid having uninsured deposits that
must be footnoted in their financial
statements.

A The ease of accessing everything through
a single institution 1 yours.
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Build Your Customer Base

The kind of return for which they are looking.

Customers can compare CDs placed through CDARS to money market mutual
funds (e.g., Treasury Funds, Government Funds, and Prime Obligation Funds) to
see what a smart investment they can be.

Historically, rates for CDARS CDs have compared favorably to U.S. Treasuries
and, like Treasuries, FDIC insurance is backed by the full faith and credit of the
U.S. government.

With CDs issued through CDARS (in contrast to many traditional brokered CDs),
interest compounds daillyi s o your customer6s money WwO

The flexibility to select from a range of maturities i 4 weeks, 13 weeks, 26 weeks,
52 weeks, 104 weeks (2 years), 156 weeks (3 years), and 260 weeks (5-years).
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Capture Those Large Deposits

With the economic environment Approximate Average
and financial markets as they Customer Type CDARS Holdings

. Per Customer*
are, CDARS holdings per

customer continue to climb Banks & Credit Unions $5,800,000
' Public Entities $3,800,000
T C ti 1,700,000
They now average $1.3 million orporations s
. - . Partnerships $1,650,000
per customer i with institutional Non-Proit 51.200.000
. . On' I’O l S ] 1
investors tending to hold far e cintos & Trusis $900.000
. . u )
more and banks investing large v
for their own account Individuals $750,000
SUms ' Associations & Clubs $650,000

Average CDARS Holdings

Across All Customer Types $1,300,000

*As of 06/30/09. Includes both CDARS Reciprocal and CDARS One-Way Sell
transaction data.
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Keep Those Large Deposits

Deposits that come in the door tend g
to stay with your bank. CDARS 1
deposits reinvest approximately 80%
of the time.

~80%

*As of 03/31/09.
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Forego Collateralization

With access to full FDIC i nsurance, m o
collateralization. This reduces your administrative tracking costs and frees up
funding for more profitable uses.

Example:

Collateral Portfolio $20,000,000
Replace %2 with CDARS $10,000,000
Incremental Spread 2%*
Income Potential $ 200,000

*Actual spread may vary
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How Does CDARS Work?

Institutions that offer CDARS are members of the

Promontory Network. When a bank places a

customer 0s deposit using the CDARS ser
that deposit is divided into amounts under the

standard FDIC insurance maximum* and is

spread out among other banks that use CDARS

(making the full amount eligible for FDIC

insurance). As a result, customers can access

coverage from many institutions while working

with just one.

*The standard FDIC insurance coverage amount is $250,000 per insured capacity per
bank through December 31, 2013. Thereafter, the standard FDIC coverage amount will
revert to $100,000 unless Congress further extends the higher coverage amount.
Accordingly, for CDs that mature on or before December 31, 2013, customer funds will
be allocated to banks that are members of the Promontory Network in amounts up to
$250,000, and for CDs that mature after December 31, 2013, customer funds will be
allocated in amounts up to $100,000.
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